UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
PURSUANT TO SECTION 13 OR 15(d)
OF THE SECURITIES EXCHANGE ACT OF 1934

Date of Report (Date of earliest event reported): April 27, 2023

Vahanna Tech Edge Acquisition I Corp.

(Exact name of registrant as specified in its charter)

British Virgin Islands 001-41094 98-1600102
(State or Other Jurisdiction (Commission (IRS Employer
of Incorporation) File Number) Identification No.)

1230 Avenue of the Americas

New York, NY 10020
(Address of principal executive office) (zip code)

Registrant’s telepl ber, including area code: (347) 745-6448

N/A

(Former name or former address, if changed since last report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the
following provisions (see General Instruction A.2. below):

Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
O  Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
[0  Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

O  Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Securities registered pursuant to Section 12(b) of the Act:

Trading Name of each exchange
Title of each class Symbol(s) on which registered
Units, each consisting of one Class A ordinary VHNAU The Nasdaq Stock Market LLC
share and one-half of one redeemable warrant
Class A ordinary shares, par value $0.0001 per VHNA The Nasdaq Stock Market LLC
share
Redeemable warrants, each whole warrant VHNAW The Nasdaq Stock Market LLC

exercisable for one Class A ordinary share, each at
an exercise price of $11.50 per share

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (§230.405 of this
chapter) or Rule 12b-2 of the Securities Exchange Act of 1934 (§240.12b-2 of this chapter).

Emerging growth company

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any
new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. O




Item 7.01 Regulation FD Disclosure

Attached as Exhibit 99.1 hereto and incorporated herein by reference is an investor presentation dated April 2023, that will be used by Vahanna Tech
Edge Acquisition I Corp. (“Vahanna”) in meetings with certain investors with respect to its proposed business combination (the “Business
Combination”) with Roadzen, Inc., a Delaware corporation (“Roadzen”). In connection with the consummation of the Business Combination, Vahanna
will be renamed “Roadzen Inc.” (“New Roadzen™).

The information in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to liabilities under that section, and shall not be deemed to be
incorporated by reference into the filings of Vahanna under the Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act,
regardless of any general incorporation language in such filings. This Current Report on Form 8-K will not be deemed an admission as to the materiality
of any information of the information in this Item 7.01, including Exhibit 99.1.

Participants in Solicitation

Vahanna and its directors, executive officers, other members of management and employees, under SEC rules, may be deemed to be participants in the
solicitation of proxies of Vahanna’s shareholders in connection with the Business Combination. Investors and security holders may obtain more detailed
information regarding the names and interests in the Business Combination of Vahanna’s directors and officers in Vahanna’s filings with the Securities
and Exchange Commission (“SEC”), including Vahanna’s Annual Report on Form 10-K for the fiscal year ended December 31, 2022, which was filed
with the SEC on April 14, 2023, and such information and names of Roadzen’s directors and executive officers in the Registration Statement on

Form S-4 filed with the SEC on February 14, 2023, which includes the proxy statement/prospectus of Vahanna for the Business Combination.
Shareholders can obtain copies of Vahanna’s filings with the SEC, without charge, at the SEC’s website at www.sec.gov. Roadzen and its directors and
executive officers may also be deemed to be participants in the solicitation of proxies from the shareholders of Vahanna in connection with the Business
Combination. A list of the names of such directors and executive officers and information regarding their interests in the Business Combination are
included in the proxy statement/prospectus on Form S-4 filed with the SEC on February 14, 2023.

Forward-Looking Statements

This Current Report on Form 8-K includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the Private Securities
Litigation Reform Act of 1995. Forward-looking statements generally relate to future events or Vahanna’s or Roadzen’s future financial or operating
performance. For example, statements regarding anticipated growth in the industry in which Roadzen operates and anticipated growth in demand for
Roadzen’s services, projections of Roadzen’s future financial results and other metrics, the satisfaction of closing conditions to the Business
Combination and the timing of the completion of the Business Combination are forward-looking statements. In some cases, you can identify forward-
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looking statements by terminology such as “pro forma”, “may”, “should”, “could”, “might”, “plan”, “possible”, “project”, “strive”, “budget”, “forecast”,
“expect”, “intend”, “will”, “estimate”, “anticipate”, “believe”, “predict”, “potential” or “continue”, or the negatives of these terms or variations of them
or similar terminology. Such forward-looking statements are subject to risks, uncertainties, and other factors which could cause actual results to differ

materially from those expressed or implied by such forward-looking statements.

These forward-looking statements are based upon estimates and assumptions that, while considered reasonable by Vahanna and its management, and
Roadzen and its management, as the case may be, are inherently uncertain. Factors that may cause actual results to differ materially from current
expectations include, but are not limited to: (i) the occurrence of any event, change or other circumstances that could give rise to the termination of
subsequent definitive agreements with respect to the Business Combination; (ii) the outcome of any legal proceedings that may



be instituted against Vahanna, Roadzen, New Roadzen or others following the announcement of the Business Combination and any definitive
agreements with respect thereto; (iii) the inability to complete the Business Combination due to the failure to obtain approval of the shareholders of
‘Vahanna or Roadzen; (iv) the inability of Roadzen to satisfy other conditions to closing; (v) changes to the proposed structure of the Business
Combination that may be required or appropriate as a result of applicable laws or regulations or as a condition to obtaining regulatory approval of the
Business Combination; (vi) the ability to meet stock exchange listing standards in connection with and following the consummation of the Business
Combination; (vii) the risk that the proposed Business Combination disrupts current plans and operations of Roadzen as a result of the announcement
and consummation of the Business Combination; (viii) the ability to recognize the anticipated benefits of the Business Combination, which may be
affected by, among other things, competition, the ability of New Roadzen to grow and manage growth profitably, the ability of New Roadzen to
maintain relationships with customers, suppliers, labor unions and other organizations that have a role in the business of Roadzen and the ability of New
Roadzen to retain its management and key employees; (ix) costs related to the Business Combination; (x) changes in applicable laws or regulations,
including those affecting the industries in which New Roadzen will operate; (xi) the possibility that Roadzen or New Roadzen may be adversely affected
by other economic, business, regulatory, and/or competitive factors; (xii) Roadzen’s estimates of expenses and profitability; (xiii) the evolution of the
markets in which Roadzen competes; (xiv) the ability of Roadzen to implement its strategic initiatives and continue to innovate its existing offerings;
(xv) the ability of Roadzen to satisfy regulatory requirements; (xvi) the impact of the COVID-19 pandemic on Roadzen’s and New Roadzen’s business;
and (xvii) other risks and uncertainties set forth in the section entitled “Risk Factors” and “Cautionary Note Regarding Forward-Looking Statements™ in
‘Vahanna’s Annual Report on Form 10-K for the fiscal year ended December 31, 2022, which was filed with the SEC on April 14, 2023, and other risks
and uncertainties indicated from time to time in the definitive proxy statement to be delivered to Vahanna’s shareholders and related registration
statement on Form S-4, including those set forth under “Risk Factors™ therein, and other documents to be filed with the SEC by Vahanna. Nothing in this
Form 8-K should be regarded as a representation by any person that the forward-looking statements set forth herein will be achieved or that any of the
contemplated results of such forward-looking statements will be achieved. Readers should not place undue reliance on forward-looking statements,
which speak only as of the date they are made. Neither Vahanna nor Roadzen undertakes any duty to update these forward-looking statements.

No Offer or Solicitation

This Current Report on Form 8-K is not a proxy statement or solicitation of a proxy, consent or authorization with respect to any securities or in respect
of the potential transaction and does not constitute an offer to sell or a solicitation of an offer to buy any securities of Vahanna or Roadzen, nor shall
there be any sale of any such securities in any state or jurisdiction in which such offer, solicitation or sale would be unlawful prior to registration or
qualification under the securities laws of such state or jurisdiction. No offer of securities shall be made except by means of a prospectus meeting the
requirements of the Securities Act.

Item 9.01. Financial Statements and Exhibits

(d) Exhibits

The following exhibit is furnished with this report.

Exhibit
99.1 Investor Presentation dated April 2023

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, Vahanna Tech Edge Acquisition I Corp. has duly caused this report to be signed on
its behalf by the undersigned hereunto duly authorized.

VAHANNA TECH EDGE ACQUISITION I CORP.
Date: April 27, 2023 By: /s/ Karan Puri

Karan Puri
Chief Executive Officer
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Today’s Presenters

Rohan Malhotra Vinode B. Ramgopal Saurav Adhikari

Founder & CEO of Chairman of Vahanna LLC Chairman of Vahanna Tech Edge
Roadzen (Sponsor) Acquisition | Corp
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Key Investment Highlights

Roadzen is building the future of
auto insurance.

Made in India for the world

Tech built in India's low cost, high
growth market now addressing
large, high margi arkets in US
and Europ

Technology led B2B2C model
Attacking the st drivers for
insuran

claims — us

strong fur ¢
revenue and attractive margins

Al at the core

Award-winning independent Al lab
eading models in

computer vision, language models

and generative Al addre:

insurance and mobility

High Growth

We

chip client
across the w

First insurtech going global with platforms

& partnerships in India, US, EU/UK, ME, SEA
ng a Us$

817bn' global auto insurance market

Scalable, high margin

rating organic gro.
ue models
ervice (laaS) and brokerage -
writing risk and limit
requirements for growth

Strong M&A track record

Targeted =2d
insurance distribution land ripe for
consolidation, using technol asa
catalyst to increa < er

operating




Transaction Rationale

Combining® N al ti ith
sSM & mbition will create a platform well positioned to transform the global auto
insurance market.

Roadzen will benefit from an enha ofil S d tr
/to become a trusted partner to large enterprise clients.

The merger is expected to provide
C ta tunit




Disrupting the status quo in auto insurance

With the rise of connected, electric and autonomous vehicles, insurance for mobility represents a

significant transformation opportunity, pro >d to surpass a trillion dollars by :

1.45bn $817bn: 7 1%:

Vehicles On Global Auto Auto-Insurance
the Road Insurance Market Premium Growth
(2022) (2022) (2022-2032E)




Illustrative Transaction Summary

VELTENT]

Capital Structure

Other SPAC

Shareholders

20.2%

$683mm pre-money equity value

Pro-Forma FY24E Revenue multiple of 6.4x

Merger Structure at Close

Pre-Money Equity Value
(+) Prom and Found
) Total Transacti
(+) Roadzen N
PF Enterprise Value
(#) 0 h
PF Equity Value

$255mm pro-forma cash held on the

balance sheet

SPAC Fou
5.0
xisting Roa
PIPE Pro
N S
Total Sources of Funds

Roadzen
Shareholders
68.8%

Total Uses of Funds

100.0%




To build the global leader at
the intersection of Al,
Insurance and Mobility

We are revolutionizing the auto insurance industry

using cutting-edge technology, making-it more .Y/ -

accessible, personalized and seamless for every
driver
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Roadzen At A Glance

300+ ~39 Clients 7 Locations!

Employees Insurance + Automotive Global + Remote
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Roadzen makes insurance
simple and modern

Decoupled, long purchase process Easy to buy, embedded purchase

Impersonal coverage Real-time data-based coverage using
telematics and augmented data

Poor claims experience Al-driven approach to claims - proactive,
real-time with human touchpoints

Zero meaningful touchpoints Tech-enabled, proactive partnership with
customers




An industry leading ‘Insurance as a Service’ platform providing a
personalized, seamless experience from quote to claim

[AIG] Payssoo

Multi-Channel Parametric s Instant Claims
Distribution FNOL! C djustmen Settlement




Harnessing Al to deliver a seamless auto insurance experience where
premiums are dynamic and personalized, accidents are prevented, and
claims are processed within minutes

Industry leading Al lab with over 100 Al models
and language models - made possible by our vertically integrated Al-ops infrastructure from

pipeline to deployment.

Road Safety Underwriting Distribution




Our Revenue Models

Our technology powers leading insurers,
laasS Platform Sales

Earns a fixed fee per-vehicle, per-policy, per-claim
per usage

intermediaries, fleets and vehicle manufacturers
(OEMSs) to make drivers safer, launch new
insurance products to their captives and resolve

claims faster and more accurately.

Our brokerage licenses allow us to embed and sell

auto insurance through a B2B2C partnership-led Broker/MGA!

approach while providing a seamless customer Earns commission, policy admin and claims
. : fees as a % of Gross Written Premium per
experience from quote to claim. policy sold




Our Sales Strategy

A comprehensive suite of products across the insurance lifecycle is unique in a

world of point solutions allowing clients to choose us to do more.

aty /[ Accident Accident Claims
X , FNOL
re Prevention Detection management

Other

small and medium fleets, O ) SUTE insurers, ag 5 Auto lend - banks, auto
latforms, offline car sales platforms. aptive insurance finance compan
orate fleets. and reinsurance. telematics provid




Established In key global markets

Full-Stack Vertically
Integrated Al- based InsurTech

Platform B

Strategy &

ad network in

Offerings

Global Insurance Platform
Leveraging Proprietary Sales-to-
Claims technology

= Motor insurance is the largest

line of nonlife insurance in

Leading Commercial Auto Insurance
Platform




Financial Highlights

Roadzen has built a solid

foundation that is
poised for strong
growth

Highly capital efficient, with profitable contractual

margins

Attractive recurring revenue profile driven by long-
term contracts

Secular acceleration across twin engines of growth:
Brokerage and laaS

High organic growth with low capex, low regulatory
capital requirements and no underwriting risk

Significant M&A opportunity to consolidate a
fragmented market and expand globally




High Growth with Recurring Revenues and Capital-Efficiency

Revenug = EBITDA




Sales funnel

rd:
($

zl
Backed by a strong pipeline of global clients and significant inorganic growth
potential

ME&A Process and Opportunity

ok integrating its Al and

. e :
AEOMOINVS shifting operations to

Ina highly f

market, there sts a
companies that have lo
distribution (bro

have stra c client relatio



Roadzen expects to grow faster, is global and at higher margins than pﬁgrs‘

HAGERTY. policy bazaa obileye ] sara Sl HapmyIndia rZ roadzen

policy H obileye : MapmyIndia rZ roadzen




Experienced Management Team that Combines Expertise in Al,

and Insurance

Rohan Malhotra Ankur Kamboj

A

John Wu Manavi Persaud

Xavier Blanchard

Shanon Duthie

lan Turley

~

#
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Nikhil Maheshwari Mohit Pasricha

Google A Crowe Horwath
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Raghav Kansal Vivek Shrivastava

NOMAURA ) kite




The public company will be supported by a highly accomplished board
with extensive technology and capital markets experience

Rohan Malhotra Steve Carlson

LEHMAN
rZ roadzen BROTHERS

ad
'd,

W

Saurav Adhikari Supurna Vedbrat
o [ =t B BlackRock

Q-‘ !.:
Ajay Shah
SILVERLAKE

Dario Villani

"@ DUALITY




Roadzen is poised to become a global leader in auto

Capital Efficient and
Globally Scalable

Business

Powerful Technology

platform powered by Al

Large Addressable Market
Across Mobility and

Insurance

Differentiated Business Model
across technology and

brokerage

insurance

Visionary and
Experienced

Management Team

Attractive, High Growth

Financial profile




Summary Risk Factors

=History of losses Dan i i g 5 *Industry dynamics gesint notive insurant
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GAAP to Adjusted EBITDA

The following table reconciles our net loss reported in accordance with GAAP to Adjusted EBITDA:

Nine months ended Nine months ended Year ended Year ended
December 31, 2022 December 31, 2021 March 31, 2022 March 31,

in financial instrume




